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What it Means to Have Vantage Realty Pros

ON YOUR SIDE

We were extremely pleased with Vantage Realty Pros. All 

of our needs were met and concerns addressed as needed. 

Thank you for everything! We are thrilled with the new home.

They helped us narrow down a large list of houses to a select 

few. We had a short timeline to find a new house and they did 

everything they could to guarantee that happened. The week 

before we came to town to look at houses, one of our favorites 

was taken off of the market. Vantage contacted the realtor for 

the sellers to see if we could still look, and we ended up 

purchasing that house!

- Michael and Laura G
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F i n d i n g  E x t r a o r d i n a r y  H o m e s  f o r  E x t r a o r d i n a r y  P e o p l e

 3 You can count on Vantage Realty Pros to be   
 your trusted advisor throughout your home   
 buying experience. 

 3 We’re here to put our vast working knowledge  
 of the real estate market, including price   
 trends, neighborhood conditions and    
 amenities, real estate law, zoning issues,   
 financing, taxes, insurance, negotiating skills,  
 and real estate “street smarts” to work for you. 

 3 Since 2007, we have developed many   
 trusted relationships with reputable    
 businesses that are always ready to help our   
 clients. 

 3 Our Number 1 Goal is to help you find,   
 evaluate, and secure the perfect home for you  
 and your needs. 

 3 From start to finish, our home buying process  
 is collaborative in nature to understand your  
 needs and wants in your next home, as well   
 as simple and straightforward by design. Our  
 realty pros will help you learn how much you   
 can afford, help you find suitable financing,   
 keep you informed of current market    
 conditions, and tell you what to expect as you  
 shop for a home. 

 3 We’ll strategically plan a course of action to   
 find your home based on your needs, budget,  
 and current market trends to ensure that   
 relevant homes are brought to your attention  
 the moment they on the market. 

 3 We are happy to meet with you to tour   
 available properties and discuss a multitude   
 of details along the way, including a home’s   
 pertinent selling features, floor plans, the   
 neighborhood’s crime rate, and community   
 proximity to schools, shopping centers,   
 cultural activities, and work centers. And,   
 because of our team approach, we always   
 have Realty Pros available to coordinate   
 private showings of potential homes.

 3 We’ve got your back when it comes to   
 obtaining disclosures, making sure home   
 inspections and repairs are completed and   
 coordinating the activities of your lender,   
 attorney, roof inspector, and other    
 professionals engaged in your purchase. If   
 bargaining over the price is necessary, we’ll   
 be your negotiator, and when it’s time to sign  
 the final closing documents, we’ll be there to   
 make sure all the i’s are dotted and the t’s   
 crossed.

 3 Lastly, whenever you have questions,   
 concerns, or ideas throughout your home   
 buying experience, we are here to respond   
 either with a direct answer or by referring you  
 to any number of our trusted and strategic   
 partners who can help.
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“Vantage Realty Professionals 
upholds the highest ethical

and moral standards in
North Carolina’s Real Estate 

industry, hands down.”



Home Buying

CONSIDERATIONS
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 3 If you have to resell soon, don’t buy an   
 unusual house.

 3 Even if the quality of the school district   
 doesn’t matter to you now, remember it might  
 someday to another buyer.

 3 Brand new homes may be lower in    
 maintenance costs, but can be higher in out of  
 pocket expenses.
 

 3 There are no perfect homes. Be ready to   
 make compromises and concessions. Know   
 what’s most important to you and ‘give’ on the  
 things that aren’t.

 3 Location, location, location – some things   
 don’t change.

 3 Supply and demand is a critical issue. Be   
 ready to move quickly when you find what   
 you want.

 3 Pay attention to floor plans. Changing layouts  
 of rooms can be costly.

 3 Get preapproved for your mortgage prior to   
 making an offer.
 

 3 Be an educated buyer. Learn as much as you  
 can about the market before you buy.

 3 Always make your offer to the seller    
 contingent on having a home inspection –   
 it’s money well spent.

 3 Compare mortgages – an artificially low   
 interest rate could have enormous hidden   
 costs. When interest rates are low – go for a   
 fixed rate mortgage.

 3 Redoing kitchens and baths can be very   
 expensive – check these out carefully.

 3 Imagine the home vacant. Do not be swayed   
 by decorating – the furnishings will leave with  
 the seller.

 3 Vacant homes appear larger than they are. It   
 may be a good idea to measure to make sure  
 your furnishings are going to fit.
 

 3 Landscaping has a direct effect on utilities and  
 long-term maintenance costs. Trees can   
 provide shade and cut down on AC spending,  
 but they can also damage driveways or roofs. 

 3 Buy the best home you can afford in the best  
 neighborhood you can afford. You are almost  
 always better off with the least expensive   
 home in the area rather than the most    
 expensive.

 3 Pay attention to the original listing date of the  
 properties you look at; sellers tend to be more  
 flexible the longer the home is on the market.

 3 Be honest and open with your agent; he or   
 she works for you and can best help you if   
 they have a good understanding of your   
 needs.

Finding a Great

NEIGHBORHOOD

CRIME RATE
Compare neighborhoods on a per-capita basis 
for homicide, rape, robbery, aggravated assault, 
burglary, larceny, and auto theft.

CULTURAL AMENITIES
Proximity to museums, galleries, universities, 
seasonal entertainment, theaters, orchestras, 
etc. Even if you don’t frequent them, they help 
set the tone for the area.

PROPERTY VALUES
Steady or increasing values generally mean a 
sound investment. It is almost always best to buy 
the smallest, least expensive home in the best 
neighborhood you can afford.

FUTURE GROWTH
If you are not planning on staying in your new 
home for a number of years, an abundance of 
new construction being planned could affect 
your resale. Equally true, however, is the 
existence of higher end properties potentially 
increasing the value of yours.

DRIVE AROUND
Does it look like a place you’d like to live?
Is it near places you’d like to go?
Is it too near places you’d rather avoid?
What will it look like during commuting time?
What’s it like at night?

QUALITY OF SCHOOLS
What is the school performance?
Average test scores?
College bound percentages?
National merit finalists?
Spending per student?
State rankings?
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Vantage Realty Pros did an excellent job finding houses for my 

wife and I to review in our limited time in town. All the homes had 

the features we required, were in the neighborhoods we approved 

and checked most of our boxes. They did not waste our time and 

were very honest. Their suggestions and feedback have played 

out true to form and now that we live in our home we could not be 

happier with our selection. Vantage Realty Pros did a great job 

and would be excellent helping anyone find their next home or sell 

their existing one.

- Travis H

Time to

MAKE AN OFFER
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Y o u ’ l l  k n o w  t h e  r i g h t  h o m e  f o r  y o u  w h e n  y o u  s e e  i t  a n d  i t  w i l l  h a v e 
v e r y  l i t t l e  t o  d o  w i t h  l o g i c  –  d o n ’ t  a s k  u s  h o w  t h a t  w o r k s  – 

Your offer is just that – an offer – until it has been accepted and agreed to by both you and the seller. 
At any time during the negotiating process another offer could come in and cause you to be in a 
multiple offer situation or worse – lose the house completely. A wise buyer will try to come to an 
agreement with the seller in a reasonably short period of time.
 

Price
Have your REALTOR® do a comparative market analysis for you. That will show you the fair market 
value of the property. The following factors could affect your offer price:

 3 Property condition
 3 New home improvements
 3 Market conditions (that old supply and demand again)
 3 Seller’s motivation
 3 Seller concessions – do you want them to give you a carpet allowance or are you asking them  

 to help you with closing costs? If you are – expect to pay a little more! 

Due Diligence and Earnest Money
You will be putting up some money to show the 
seller you are sincere about purchasing the 
home. Your agent can give you guidelines for 
how much this should be.

Financing Contingency
You will probably need to get a mortgage. Even 
if you have been preapproved, the lender will 
still need time to have the appraisal done, order 
title, etc. Your agent can advise you as to how 
much time you need.

Home Inspection
Don’t skip this, whether it’s because you think 
you can check out the house yourself or you 
want to save the money a professional inspector 
charges – it’s money well spent in the long run. 
But remember, no home is perfect and small 
maintenance items found by the home inspector 
should not be part of any renegotiations with the 
seller.  And don’t skip your final walk-through just 
because you had a home inspection.

Disclosures
Make sure you received all the proper seller 
disclosures.  Federal law requires the seller give 
you a lead-based paint disclosure if the property 
was built prior to 1978 and most states or local 
areas require the seller to disclose any material 
defects of which they have knowledge. Look 
over these documents carefully – your recourse 
once you sign them is limited by the laws that 
govern them.

Multiple Offers
It doesn’t have to be a ‘hot’ market for a seller to 
have the luxury of choosing between multiple 
offers on their property. If you find yourself in a 
multiple offer situation, don’t panic and don’t 
withdraw your offer – you may be the highest 
bidder and won’t even know it if you pull out. Go 
through at least one round of negotiations 
before you decide to withdraw.  Have a price in 
your mind of where you want to go and stay in the 
game until that price has been reached.  Too many 
buyers lose the property by pulling out too soon.
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Beyond

YOUR OFFER
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We loved working with Vantage Realty Pros. Transition between 

different team members and different phases of the process were 

seamless.  They made buying our first home a positive experience!

- The Mitchells

R e a l t y  P r o s  f r o m  S t a r t  t o  F i n i s h

Once we’ve helped you find your next home and an offer is accepted by a seller, you’ll begin to feel 
the full power of our unique approach as our real estate transaction team gets involved to ensure a 
smooth closing. 

Here is just a sample of the coordination that our realty pros will manage on your behalf:

The Offer & Contract
(Your Agent) 

 3 Provide strategic guidance on putting    
 together the best offer

 3 Obtain pre-qualification letter on buyer from   
 loan officer

 3 Deliver copies of fully signed “Offer to   
 Purchase” contract to seller

Tracking the Loan Process
(Transaction Coordinator)

 3 Follow loan processing through to                  
 the underwriter

 3 Contact lender weekly to ensure processing   
 is on track

 3 Relay final approval of buyer’s loan    
 application to seller

Home Inspection Coordination
(Transaction Coordinator)

 3 Review home inspector’s report 
 3 Discuss responsibilities of repairs
 3 Recommend or assist in identifying and   

 negotiating with trustworthy contractors   
 to perform required repairs

 3 Negotiate payment and oversee completion   
 of all required repairs on seller’s behalf,   
 if needed

The Appraisal
(Transaction Coordinator)

 3 Schedule an appraisal
 3 Follow-up on the appraisal
 3 Assist with any questions that arise on the   

 appraisal report

Closing Preparations
(Your Agent and Transaction Coordinator)

 3 Coordinate closing process with seller’s agent  
 and lender

 3 Scheduling and conducting buyer’s final   
 walk-through prior to closing

 3 Receive and carefully review closing figures   
 to ensure accuracy of preparation

 3 Ensure a “no surprises” closing

Follow Up After Closing
(Your Agent)

 3 Attempt to clarify and resolve any conflicts   
 about repairs if buyer is not satisfied.
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Our mission is to continually elevate our client’s 
real estate experiences through selfless guidance 

and undeniable expertise.

OUR CORE VALUES
CLEAR, HONEST, 2-WAY

COMMUNICATIONS

SOLUTION-BASED

NEGOTIATIONS
WIN-WIN OR

NO DEAL
CUSTOMER SERVICE

FOCUSED

LUXURY EXPERIENCES

REGARDLESS OF PRICE
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Vantage Realty Pros helped me gain knowledge about the local 

real estate market that allowed me to make an informed decision 

while purchasing my home. I would highly recommend using 

Vantage to anyone thinking of buying a property in or around the 

Charlotte area.

- Luke U
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K n o w l e d g e  i s  P o w e r f u l

Charlotte Metro’s Premier Real Estate Team
Our team of dedicated professionals prides itself on always being at the cutting-edge of real estate 

while staying grounded in the Charlotte community through heartfelt and longtime relationships. We 

encourage you to experience the unparalleled value of Vantage Realty Pros by simply reaching out to 

us with your real estate dreams in mind. We are here to serve you, in any way we can.



ELEVATING YOUR REAL ESTATE EXPERIENCE

Contact us today and let our team of
real estate professionals find your perfect home.

704.909.3638
www.VantageRealtyPros.com

Each Keller Williams office is independently owned and operated.


